
7 STEPS TO SELLING  
YOUR HOME  

A Beginner’s Checklist to the  
Home Selling Process

Are you considering selling your 
home but feeling overwhelmed  
by the prospect? 

Don’t worry, you’re not alone. The world 
of real estate can be complex, especially 
for first-time sellers. That’s why we’re 
here to help! 

We created this comprehensive guide designed 

to help you navigate the home selling process 

by providing a step-by-step checklist that covers 

everything from preparing your property to 

closing the deal. 

So, let’s take those first steps together  

towards a successful home sale!

https://www.bluewestproperties.com/sell-with-us


Follow These Steps to Selling 
Your Home For a Successful 
Home Selling Process 

This checklist is a roadmap to keep you on track and 

ensure no crucial details are overlooked. We hope 

it empowers you to embark on your home-selling 

adventure with confidence and clarity. For a seamless 

experience, don’t hesitate to seek guidance from a 

qualified real estate professional. 

1. Let’s Get Started

	� Determine your motivation for selling.
Are you looking to downsize, relocate, or capitalize on a 

profitable market? You can tailor your strategy to meet 

your specific needs and priorities by pinpointing your 

motivation. 

	� Evaluate your financial situation.
Examine your current mortgage, outstanding debts, and 

overall financial health to determine how much equity 

you have and what you can afford in your next property. 

	� Set clear goals and expectations for the sale.
Consider your ideal selling price, timeline for selling, and 

any specific conditions you have in mind. 

2. Prepare Your Property

	� �(Optional) Conduct a home inspection and 

address any necessary repairs.
This isn’t required at this time, but you can consider 

doing a home inspection or a self inspection to identify 

potential issues that could deter buyers. Addressing 

repairs in advance can save you time and money during 

negotiation.

This is optional at this stage of the selling process 

because a home inspection will be done by a licensed 

professional after the buyer makes an offer and a 

purchase agreement is accepted. Often, buyers don’t 

trust the seller’s inspection and won’t look at it. If you 

choose to conduct an inspection as a seller, it’s more for 

your insight and peace of mind.  

	� �Consider home improvements or renovations to 

increase value.
Focus on projects that offer a high return on investment 

and enhance your home’s appeal, such as updating the 

kitchen, bathroom, or front porch. 

	� Declutter and stage your home for maximum 

appeal
An aesthetically pleasing home makes a massive 

difference in attracting potential buyers. Declutter and 

remove excess furniture and personal items and stage 

your home to showcase it’s potential and help buyers 

envision themselves living there.

	� Determine an appropriate listing price based on 

market research. 
Setting the right listing price requires thorough market 

research and analyzing comparable properties in your 

area. A real estate agent can provide a Comparative 

Market Analysis (CMA) to determine a competitive and 

realistic listing price. 
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3. Find the Right Real Estate Agent

	� Research and interview potential real estate 

agents.
Ask for recommendations from friends, family, or 

colleagues or use online reviews and real estate agent 

websites. Inquire about their experience, track record, 

and approach to selling homes. 

	� Select an agent who understands your needs and 

has local expertise.
An agent who knows the area can provide insights into 

market trends, pricing strategies, and potential buyers 

and can tailor their approach to match your goals.

	� Discuss and understand the terms of the 

agreement.
This typically involves signing a listing agreement, which 

outlines the agent’s responsibilities, the duration of the 

contract, and any associated fees or commissions. 

4. Market Your Property

	� Create an attractive listing with high-quality 

photos and detailed descriptions.
Take high-quality photos that capture your home’s 

best features and emphasize the key selling points of 

each room. Accompany the photos with compelling 

descriptions highlighting unique aspects of your 

property, such as the layout, upgrades, and any 

standout features. 

	� Utilize online and offline marketing strategies, 

including social media and real estate listings.
Use real estate listing platforms, such as MLS (Multiple 

Listing Service) and popular real estate websites. 

Leverage social media platforms like Facebook 

and Instagram to reach a broader audience. Offline 

marketing involves traditional methods like flyers, 

brochures, and yard signs. 

	� Host open houses and private showings to attract 

potential buyers.
Open houses can attract a wide range of interested 

parties, and private showings allow for a more 

personalized experience.

	� Respond promptly to inquiries and be prepared 

to negotiate offers.
Respond promptly to inquiries, whether they come via 

email, phone calls, or messages on listing websites, to 

demonstrate your commitment to the sale. 

Note: An experienced, hands-on real estate agent will 

be able to help you every step of the way, especially 

when marketing your property. 

41 Washington Ave., #140, Grand Haven, MI 49417    |   P (616) 843-0603    |   bluewestproperties.com



5. Navigate the Closing Process

	� Negotiate offers. You or your agent can submit 

counteroffers to get closer to where you want to 

be.
Your real estate agent can help you navigate this 

process, providing insights into the strength of each 

offer and advising on whether it’s reasonable to submit a 

counteroffer.

	� Accept your ideal offer and open an escrow 

account.
Acceptance involves signing a formal agreement, 

which triggers the opening of an escrow account. The 

escrow account is a neutral third-party account where 

the buyer’s earnest money deposit is held and acts as a 

secure intermediary during the transaction.

	� Facilitate home inspections and negotiate any 

necessary repairs.
After the offer is accepted, the buyer will arrange a 

home inspection. If the inspection reveals issues that 

require attention, your real estate agent can assist in 

negotiations. 

	� Complete all required paperwork and disclosures.
You’ll be required to complete various forms, 

disclosures, and legal documents. Your real estate 

agent will guide you through this paperwork, ensuring 

compliance with regulations. 

	� Prepare for the closing day (prepare to pay 

closing costs and gather items to bring to the 

closing, including your government-issued ID, 

a copy of the sales contract, all copies of your 

house keys, remotes for the garage, etc.)
Gather essential items, including your government-

issued ID, a copy of the sales contract, all copies of your 

house keys, and any remotes for the garage or other 

secured areas. 

	� 6. Close the Deal
Attend the closing meeting and sign the necessary 

documents.

Both the buyer and seller, along with their respective 

real estate agents and any necessary legal 

representatives, finalize the transaction. You’ll be 

presented with a stack of documents to sign, including 

the settlement statement, deed, and various financial 

documents.

	� Address any last-minute details or contingencies.
These might include repairs, agreed-upon credits, or 

other negotiated terms. Your real estate agent will verify 

that all stipulated conditions have been met. 

	� Receive your proceeds from the sale.
This typically comes in the form of a check or a wire 

transfer. These funds represent the agreed-upon sale 

price minus closing costs, agent commissions, and 

outstanding mortgage balances.

	� Transfer ownership of the property to the buyer.
The final step in the home-selling process is the transfer 

of ownership to the buyer. You’ll need to vacate the 

property and leave it in the condition specified in the 

contract. The title company or attorney overseeing 

the closing will transfer the deed and any associated 

paperwork, officially transferring ownership to the buyer. 
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7. Post-Closing Responsibilities

	� Hire movers or make your moving plans.
Get quotes from moving companies and book a date. 

If you’re planning a DIY move, ensure you have a 

clear plan for renting a truck and enlisting the help of 

friends and family.

	� Cancel utilities and transfer services.
Notify your utility providers (electricity, water, gas, 

internet, cable, etc.) of your upcoming move, and 

schedule the cancellation or transfer of services to 

your new address. 

	� Notify relevant parties of your change  

of address.
This includes the post office, DMV, bank, credit card 

companies, insurance providers, and any subscriptions 

or memberships you hold. Inform friends and family 

of your new address and update your address on any 

online shopping or bill payment accounts.

	� Keep copies of all closing documents for your 

records.
These documents include the closing statement, 

deed, sales contract, inspection reports, and any other 

paperwork associated with the transaction. These 

records can be essential for tax purposes or any legal 

issues.



Your Path to a Successful Home Sale 
Starts with BlueWest Properties

Embarking on the journey of selling your home can be both exciting and 

challenging, but remember that you don’t have to navigate this process 

alone. At BlueWest Properties, our dedicated team of experienced real 

estate agents is here to provide expert guidance and support at every stage. 

Whether you have questions, need assistance with pricing, marketing, or 

closing the deal, we are committed to helping you achieve your real estate 

goals. Your journey begins with us, so don’t hesitate to reach out. Together, 

we’ll turn your home-selling dreams into reality.

BlueWest Properties lists and sells homes in Grand Haven, Spring 

Lake, Muskegon, Grand Rapids and along the lakeshore.
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https://www.bluewestproperties.com/sell-with-us
https://www.bluewestproperties.com/contact-us

